
The sale of single-family, re-sale 
homes rose for the second month 
in a row, gaining 11.6% in August 
compared to last August. 

A large percentage of 
these sales, maybe as 
much as half, were of 
bank-owned property. The 
faster we can get these 
things off the market, the 
sooner we can return to a 
normal market. 

The median price was 
down 4.9% from July, and 
was off 32.2% year-over-
year. Remember, these 
are statistical prices and 
they are being skewed 
downward dramatically by the large 
number of bank-owned properties 
being sold. 

When the market was rising, statis-
tical prices were skewed upward by 
the feeding frenzy that went on. 

Condo sales were up 11.4% 

month-over-month, and up 2.1% 
compared to last August. This is 
the first year-over-year sales gain 
for condos since April 2007. 

The median price for condos 
dipped 2% from July, and was off 
30% compared to August 2007. 

Year-to-date, home sales are off 
8.4% and condo sales 
are down 19.3%. 

The sales price to list 
price ratio decreased 0.2 
of a point to 95.3%. The 
sales price to list price 
ratio for condos also rose 
0.6 of a point to 96.4%. 

The real estate market is 
very hard to generalize. It 
is a market made up of 
many micro markets. For 
complete information on a 
particular neighborhood 

or property or for an evaluation of 
your home's worth, call me.  
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San Diego Home Sales Up Year-over-Year 2nd Month in a Row  
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Median Price: $390,000 $410,000 $575,000
Average Price: $511,355 $537,941 $732,404
Home Sales: 1,644 1,691 1,473

Sale/List Price Ratio: 95.3% 95.5% 94.7%
Days on Market: 66 66 68

Median Price: $245,000 $250,000 $350,000
Average Price: $323,549 $322,951 $423,339
Home Sales: 871 782 853

Sale/List Price Ratio: 96.4% 95.8% 95.7%
Days on Market: 69 73 63
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On August 12th, Donald Trump was 
interviewed on Good Morning 
America about the real estate mar-
ket. 

“If you want to buy a house, there’s 
probably never been a better time,” 
he said. 

Donald Trump, arguably the most 
successful real estate investor in 
the country said people looking to 
sell their homes should hold off if 
they’re able to do so. 

"It's a tough market. It's a horrible 
market," he said. But "this is the 
absolute time to buy. It's not the 
time to sell." 

"The fact is that most of the country 
is very, very weak," Trump said, 
adding that buyers should use that 
to their advantage. 

For those who find themselves in a 
must-sell position, the man known 
as "The Donald" said sellers should 
"make sure the house is in great 
condition." 

It could mean more money for you 
home, he said. 

On Facing Foreclosure 
Due to the credit crisis, sparked by 
the flood of irresponsible loans 
made over the past few year, many 
Americans are in danger of losing 
their homes. 

For these people, Trump said all 
hope is not lost, even if the bank 
has filed a foreclosure notice. 

Why? Banks don’t want your home, 
because then they would have to 
sell it in a market already flooded 
with homes for sale. 

"The banks want you in that 
house," he said. "Call your bank. 
Work out a deal."  

He said in many cases friendly 
bankers are eager to work with 
trouble home owners to find a fi-
nancial option viable for both par-
ties and added there is a way peo-
ple should approach the institutions. 

"Above all else be nice. Don't go in 
too aggressively," Trump said. 

For consumers dealing with the not-
so nice bankers, "you may have a 
really bad banker in which case you 
get a really good lawyer and sue 
them," he said. 

Below is a link to the video of the 
interview:  

http://abcnews.go.com/Video/playerIndex?id=5562780 

The Donald Says it’s Buying Time 
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Mortgage Rate Outlook 

Unit
Average Median Sales DOM SP/LP Ave. Med. Sales Ave. Med. Sales

County $511,355 $390,000 1,644 66 95.3% -30.2% -32.2% 11.6% -4.9% -4.9% -2.8%
Central San Diego $539,216 $389,000 341 58 94.5% -22.6% -28.0% -13.9% -3.6% -6.3% -2.0%
City Heights $228,940 $233,000 21 60 98.5% -37.0% -35.0% 31.3% -2.1% -4.9% 0.0%
Clairemont $486,538 $430,000 24 47 97.8% -5.2% -9.5% 0.0% 0.3% -6.0% 20.0%
College Grove $376,080 $337,000 32 68 96.1% -28.6% -32.1% 14.3% -12.9% -8.9% 14.3%
Coronado $1,608,250 $1,318,500 6 38 83.9% 9.9% -11.2% -57.1% 14.0% -2.1% -45.5%
Del Cerro $462,465 $495,000 18 45 99.4% -34.3% -20.2% 12.5% -10.0% -1.0% -14.3%
Encanto $230,346 $242,500 38 76 96.7% -40.3% -35.3% 40.7% -3.3% 5.4% 2.7%
Golden Hill $188,867 $161,250 12 100 91.2% -46.8% -53.3% 33.3% -39.5% -34.5% -14.3%
La Jolla $1,842,050 $1,468,000 19 76 89.3% 3.4% -0.8% -34.5% -7.2% 7.6% 5.6%
Linda Vista $358,393 $368,800 15 44 97.9% -25.5% -20.7% 36.4% -10.7% -4.2% 7.1%
Logan Heights $174,800 $147,000 10 63 97.9% -42.4% -55.5% 0.0% -9.5% -19.2% 11.1%
Mira Mesa $389,700 $373,000 32 40 101.0% -18.2% -18.9% -33.3% -1.0% -5.2% 0.0%
Mission Hills $1,267,667 $1,200,000 9 36 96.5% 66.9% 49.5% 50.0% 49.8% 87.5% -18.2%
Mission Valley $421,500 $436,000 11 56 96.2% -16.5% -12.4% 0.0% -9.7% -0.1% -21.4%
Normal Heights $574,433 $565,000 15 46 95.9% -7.4% -12.4% -37.5% 21.1% 28.8% 7.1%
North Park $417,500 $445,000 19 42 98.8% -24.7% -14.4% -29.6% -2.1% 12.4% -13.6%
Ocean Beach $789,315 $775,944 6 71 94.6% -0.7% -3.5% -14.3% -16.7% -1.5% -40.0%
Old Town $545,714 $570,000 7 68 98.2% -18.5% -10.9% 0.0% -15.2% -12.3% 40.0%
Pacific Beach $1,012,556 $1,045,000 9 47 95.6% 17.3% 22.6% -43.8% 19.3% 27.4% 28.6%
Paradise Hills $258,386 $250,000 17 44 101.9% -40.5% -40.5% 142.9% -3.5% 0.6% 6.3%
Point Loma $886,118 $800,000 13 88 94.0% -23.0% -3.3% -35.0% 6.8% -0.3% 8.3%
San Carlos $427,892 $422,450 12 70 95.6% -16.4% -17.7% -29.4% -6.5% -3.6% -7.7%
Scripps Ranch $669,415 $623,500 20 50 96.3% -15.2% -16.0% -28.6% -12.3% -13.6% -9.1%
Sorrento Valley $728,750 $732,500 4 46 95.8% -23.1% -22.7% 100.0% n/a n/a n/a
Tierrasanta $500,738 $454,500 8 44 93.6% -21.7% -31.6% -20.0% -18.0% -25.0% 33.3%
University City $651,563 $615,000 8 38 94.4% -15.9% -23.1% -20.0% 4.7% 5.6% -38.5%

Prices Change from last year Change last month

August Sales Statistics
(Single-family Homes)

30-Year Fixed Mortgage Rates

5.0%

5.5%

6.0%

6.5%

7.0%

7.5%

0
1

-0
2

0
1

-0
3

0
1

-0
4

0
1

-0
5

0
1

-0
6

0
1

-0
7

0
1

-0
8

August 29, 2008 -- Overall fixed mort-
gage rates shed another four basis 
points (.04%) this week, with HSH's 
Fixed Rate Mortgage Indicator 
(FRMI) nudging down to 6.95%. 
Over the past four weeks, and 
since the passing of the housing 
bill, the FRMI has wandered aim-
lessly in a 10-basis-point range. 
Hybrid 5/1 ARMs, which have put in 
wide swings in rates at times this 
summer, have also settled into a 
mellow pattern, unchanged this 
week at 6.63%. 

Some investor appetite for conform-
ing loans was more evident, as the 
average 30-year conforming loan 
declined by six basis points to an 
average 6.51%. Private-market 
jumbos eased three basis points, 
but remain better than a full per-
centage point above conforming 
rates. 

Home sales remain mired in the 
doldrums, but the pattern of contin-
ual and substantial declines is fad-
ing. Over the next couple of 
months, the double-digit declines in 
the year-ago comparisons will be 
replaced with smaller numbers and 
perhaps even a few favorable re-
views. 

Existing Home Sales flared 3.1% 
higher during July, climbing back to 
a 5 million annualized sales pace. 
The number of sales has traversed 
this level back and forth over the 
past ten months. Inventory contin-
ues to pour onto the market, and 
there's more than 11 months of 
homes available at the present rate 
of sale. Prices have continued to 
ease, with the Realtors noting a 
7.1% dip in prices over those paid 
last July. 

One side comment about existing 
home sales is that somewhere 
around one-third of sales are 
homes which had fallen into foreclo-
sure. Commenters have noted 
(perhaps snidely) that absent their 
influence, home sales would really 
be in the tank. We see this situation 
somewhat differently. The most 
important factor, we'd argue, is that 
home sales are happening. Five 
million annualized remains a solid -- 
perhaps even remarkable -- level in 
light of all the challenges facing the 
market. We'd also argue that the 
foreclosure influence simply rein-
forces the fact that buyers will buy 
once they find the intersection of 
affordable price and financing avail-
ability. 
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Unit
Average Median Sales DOM SP/LP Ave. Med. Sales Ave. Med. Sales

County $323,549 $245,000 871 69 96.4% -23.6% -30.0% 2.1% 0.2% -2.0% 11.4%
Central San Diego $392,207 $270,000 300 70 95.7% -9.7% -20.6% -15.3% 0.8% -5.4% 14.9%
City Heights $104,833 $78,750 6 69 93.0% -58.1% -69.7% 0.0% -22.9% -1.3% -50.0%
Clairemont $336,625 $347,500 8 95 95.9% 11.2% 26.4% -11.1% 62.2% 95.8% -20.0%
College Grove $170,329 $166,500 20 71 96.2% -38.5% -41.9% 33.3% 11.9% 25.7% -9.1%
Coronado $1,448,864 $1,100,000 11 107 93.3% 13.3% 0.0% -15.4% 0.5% 0.0% 10.0%
Del Cerro $220,450 $198,500 10 24 97.9% -21.7% -29.2% 66.7% 8.1% 8.2% 150.0%
Downtown $469,414 $399,000 51 68 95.4% -33.6% -10.3% 8.5% -5.9% -2.6% -12.1%
Golden Hill $161,429 $95,000 7 98 96.4% -43.6% -68.6% 75.0% 2.7% -30.9% 75.0%
La Jolla $798,676 $524,500 34 96 93.0% 6.9% -17.4% 3.0% 23.4% 0.9% 47.8%
Linda Vista $311,283 $300,000 15 68 96.9% -5.1% -10.2% -40.0% 2.5% 0.8% 50.0%
Mira Mesa $213,450 $212,000 31 41 99.6% -30.0% -29.0% 40.9% -4.0% -0.2% 3.3%
Mission Hills $447,290 $430,050 20 96 97.4% -8.0% 23.6% 5.3% 1.1% -2.3% 33.3%
Mission Valley $284,237 $265,000 28 60 96.5% -15.2% -20.7% -40.4% -12.8% -21.1% 27.3%
Normal Heights $201,893 $190,000 15 48 97.5% -35.4% -38.7% -11.8% 11.6% 26.7% 150.0%
North Park $259,991 $215,000 11 56 99.0% -13.6% -24.3% -21.4% -19.0% -27.6% 0.0%
Ocean Beach $270,667 $200,000 3 49 97.4% -24.5% -45.7% 0.0% -47.1% -60.9% 50.0%
Old Town $322,083 $371,500 12 50 99.7% 10.5% 25.9% -29.4% -12.1% -0.9% 50.0%
Pacific Beach $498,365 $551,000 21 77 97.8% -21.5% 7.3% -30.0% -24.8% 19.0% -4.5%
Paradise Hills $203,944 $205,000 17 79 98.6% -29.1% -31.4% 54.5% 16.8% 14.8% 41.7%
San Carlos $206,375 $197,500 4 82 98.3% -24.7% -20.2% -55.6% -9.6% -3.7% -20.0%
Scripps Ranch $353,453 $330,000 15 50 96.3% -11.6% -14.7% -25.0% -4.0% -5.0% 15.4%
Sorrento Valley $402,500 $402,500 2 70 87.1% n/a n/a n/a 5.9% 5.9% 100.0%
Tierrasanta $371,333 $319,000 3 89 98.7% -11.2% -19.8% -25.0% 11.7% -9.1% -50.0%
University City $360,760 $350,000 15 72 96.3% -10.0% -7.9% -57.1% -10.5% 2.9% -40.0%

Change last monthPrices Change from last year

August Sales Statistics
(Condominiums/Townhomes)

involved. So when they offer a 
"teaser rate" in their marketing mate-
rials, it may or may not apply to you. 

• The interest rate is one of four fac-
tors that will determine the size of 
your monthly mortgage payment. 
Collectively, these factors are re-
ferred to with the acronym PITI. The 
'P' stands for the principal amount 
you borrow. The first 'I' stands for 
the interest you pay on the loan. The 
'T' is for taxes on the home. Lastly, 
the final 'I' is for insurance (i.e., the 
homeowner's policy you are required 
to have before closing.) 

• In order to qualify for the best rates 
on a mortgage loan, borrowers need 
a higher credit score today than they 
needed just a few years ago (a 750 
or higher in many cases). If you've 
been watching the news lately, you 
can probably guess why. The sub-
prime mortgage mess of 2007 - 2008 
has led to tougher restrictions on 
lenders. In turn, the lending institu-
tions have tightened up on their loan 
criteria for qualification, rate assign-
ments, etc. 

by Brandon Cornett  

Buying a home requires plenty of 
homework (no pun intended). There 
are new concepts to grasp, unfamil-
iar terminology to learn, and plenty 
of decisions to make along the way. 

The mortgage loan interest rate is 
one of the topics that confuse a lot 
of home buyers, especially the first-
time buyers who are new to the 
process. So in this article, I'll ex-
plain how an interest rate gets ap-
plied to a home loan, and how it 
affects you as the borrower. 

5 Things a Buyer Should Know 

• The rates offered by a lender will 
vary from one person to the next. It's 
largely based on a borrower's credit 
score. The higher your score, the 
better the rates you'll be offered 
when applying for a loan. This is why 
you see so much fine print on the 
advertisements of mortgage compa-
nies -- there's a lot of variance 

• Every buyer should study the key 
differences (and pros and cons) 
between adjustable and fixed-rate 
home loans. With an adjustable 
mortgage, or ARM, the interest rate 
will typically start out low for an 
introductory period. This period 
commonly lasts for three to five 
years, after which the loan will adjust 
or "reset" to a higher rate. In many 
cases, this increase can be signifi-
cant and will therefore lead to a 
bigger mortgage payment each 
month. 

• For buyers who plan to remain in a 
house longer than three to five 
years, the fixed-rate mortgage is 
usually the best option. As the name 
suggests, this type of loan will carry 
the same level of interest for the 
entire time you're paying it 
(regardless of what the economy 
does). This offers a level of financial 
certainty, which for many borrowers 
is all the reason they need to choose 
this option over the ARM. 

Clearly there is much more to learn 
about interest rates, as they apply 

Mortgage Loan Rates - 5 Things a Home Buyer Should Know 

to buying a house. But I hope the 
points I've made above give you a 
better understanding of this subject. 
I recommend you learn more about 
each of the items covered above, 
particularly the pros and cons of 
adjustable versus fixed mortgages. 
Being an educated consumer is the 
first step toward success in the real 
estate world. 

About the Author: Brandon Cornett 
publishes a home buying blog that 
has offered house buying tips and 
advice since 2006. To learn more 
about this and related topics, visit 
the author's blog at: 
http://www.homebuyinginstitute.com/
homebuyingtips 
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San Diego County — Single-family Homes: Prices & Sales
(3-month moving average — price in $000's)
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